Outline for XFM 2.0
Tools:  Movies/ Health Inventories and Health Plan/ Tear Sheets/ Your Calendar to schedule XFMs & Get-togethers/ Products (Ambrotose, OSP, Plus, Omega3 w/D3, PhytoMatrix, AO, NutriVerus, gift – GIProBalance, Firm (to rub on of someone is achey.))
1. Intro

2. Show movie #1 Create the Need
3. Ask Questions about how they felt watching the Movie.

4. Why you do these Extreme Food Makeovers Your story and Create the Need 

5. Give host thank you gift w/ testimony – starts building belief and makes it personal 
6. Show Movie #2 - 22min – Answer the Need

7. Quick summary of what Solutions they saw: Innovation in all different areas; One product that covers several technologies… And, knowing that you can take your nutrition, take care of your health, and at the same time help the children in the world. And so I love the concept of addressing our health needs today knowing that we are helping saving the life of a child somewhere. 
8. Our technologies(and making it personal – what it means in our lives: real vs synthetic Hey, 

9. Connect with a personal sense of mission, of responsibility as a human

10. Create the Need: Make it Personal – YOUR baked vitamins 

11. They begin to see the forms all this comes in and sample PhytoBursts   Create the Need: Let me ask you, how many servings of fruits and vegetables are you supposed to have on a daily basis? 
12. Different forms our stuff comes in: pills/powders/chews/packets, etc…so they will begin internally making choices: Real Food in Nutriverus or PhytoMatrix or PhytoBursts, Ambrotose, Omegas, Plus )

13. Show Movie 3 –  Give them Choices – starts the Closing Process

14. Pass the popcorn (with NutriVerus)  Ask “Are you a 1,2,or 3?  Summarize these 3 Choices

15. Speak about our Mission,  and how you feel about it.

16. Answer “How does this come?” and “How much does it cost?”  Show the 4 choices on the Health Plan 

a. Integrative Health Combo (pill form)

b. NutriVerus Integrative Health Combo (powder form)) $167.99.  

c. NutriVerus Wellness Bundle for only $117.10.

d. NutriVerus 

17. Now weave it all together and Close: Tell that what you are doing to prepare them for making their decisions:  You are passing out the Health Survey/Journal/ the Health Plan w/ Choices and snacks.  And connect their choice with helping a child – making it personal

18. Be Directive telling them what you want them to do: Fill out the Survey, Choose if they are 1,2,or 3, look at the combinations and you will meet w/ them individually.

19. Coach them individually, consulting and then direct and help them choose

20. Discover how they will pay and remind the 6 mo unconditional guarantee & Get their commitment for using it for 4-6+ months and their “yes” for going on auto order for this

21. This next important part is after everyone has made their decision.  This moves your XFM forward to the next one, so you are always, always expanding your business, your health circle, your vision and goals for your life, and your impact on the number of children you’ve helped save from dying of malnutrition.

22. Now choose someone(s) to schedule for the next XFMs – speak to them and schedule it.

23. Speak to those you’d like for them to consider being an associate.  

Being an igniter…All’s well that ends well.  AND  All’s well that begins well.
